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CENTRAL FLORIDA REAL ESTATE NEWS… 

Get the Edge by  

reviewing this update! 



JUNE FEATURED 
NEW CONSTRUCTION HOME COMMUNITY 

CONTACT BOB OR JERI ANARUMO FOR FULL DETAILS! 
863-420-4377 OR simply reply to this email! 



WHY SHOULD I BUY NOW? 

 
Interest Rates are still very low  

Interest rates are currently hovering slightly below 4.25% for a 30-year fixed-rate mortgage. Interest rates are not expected to 
stay at historic lows anytime in the near future, so buying a home sooner rather than  later may mean that  you may be able 

to save a few thousand dollars each year, depending on the amount of the  mortgage you plan on taking out. 

 

ADVANTAGES OF NEW CONSTRUCTION 

 All New, Under Warranty: A used home likely has tired products that may soon need replacing. Your new home — and 
the products that comprise it — are brand-new and under warranty. 

 
 Energy and Cost Savings: Today's new homes are far more energy efficient than homes built just five years ago.  
Versus homes built ten or 20 years ago, it's game over, advantage new. 

 
 Comfort and Indoor Air Quality: Today's new homes meet stringent energy standards and codes not in place in the 

past. They combine high-performance energy efficiency with state-of-the-art ventilation and air filtration. 

 
In addition to the above advantages, The New Construction Resort Communities have amenities that are Next Generation, 
such as larger clubhouses, larger and multiple pools, concierge services such as salons, personal chefs, food delivery to 

your home, some have golf courses and tennis, etc.   

The rentals are in High demand in these communities and are eroding the occupancy rates of the homes in the older resort  
communities thus making it more difficult for owners to cover their costs and are now selling or contemplating selling. 
 
Also the new construction resort communities have amenities that are Next Generation such as larger club houses, larger 
and multiple pools, concierge services such as salons, personal chefs, food delivery to your home, some have golf courses 
and tennis, etc.  The rentals are more in demand in these communities and are eroding the occupancy rates of the homes in 
the older resort communities thus making it more difficult for owners to cover their costs and are now selling or  

contemplating selling. 



 

May 2018 Market Recap 

The inventory of homes available for purchase in the Orlando area dropped to its lowest point this year 
in May, dampening sales at the time when buyers traditionally ramp up their efforts to secure and move 
into a new home in time for the start of school. That demand is continuing to squeeze prices upward.  
 

Median Price 
 

The overall median price of Orlando homes (all types combined) sold May is $234,000, which is 7.3% 
above the May 2017 median price of $218,000 and 1.7 percent below the April 2018 median price of 
$238,000.  
 
Year-over-year increases in median price have been  
recorded for the past 83 consecutive months; as of April 
2018, the overall median price is 102.60 percent higher 
than it was back in July 2011. 
 
The median price for single-family homes that changed 
hands in May increased 8.5 percent over May 2017 and is 
now $255,000. The median price for condos increased 6.1 
percent to $125,250. 
 
The Orlando housing affordability index for May is 126.45 percent, up a bit from 126.13 last month. (An 
affordability index of 99 percent means that buyers earning the state-reported median income are 1 
percent short of the income necessary to purchase a median-priced home. Conversely, an affordability 
index that is over 100 means that median-income earners make more than is necessary to qualify for a 
median-priced home.) 
 
The first-time homebuyers affordability index increased to 89.92 percent, from 89.69 percent last 
month.  



Sales 
 

Members of ORRA participated in 3,407 sales of all home types combined in May, which is 11.4 per-
cent less than the 3,845 sales in May 2017 but 1.1 percent more than the 3,371 sales in April 2018. 
 
“We are experiencing an unusual market filled with buyers who want to buy but sellers who don’t 
want to sell out of concern that there is no place for them to go,” expains ORRA President Lou Nim-
koff, Brio Real Estate Services. “Many would-be sellers aren’t moving because they worry about find-
ing another home to buy in such a tight-inventory environment. In addition, the median length to stay 
in a home by recent sellers has now swelled to 10 years (historically, it was about six to eight years), 
which is further reducing inventory turnover.” 
 
Homes of all types saw sales declines in May. Sales of single-family homes (2,657) in May 2018  
decreased by 12.4 percent 
compared to May 2017, while 
condo sales (410) decreased 
3.1 percent year over year 
but actually increased 12.6 
percent compared to last 
month. 
 
Sales of distressed homes 
(foreclosures and short 
sales) reached 120 in May 
and are 70 percent less than 
the 282 distressed sales in 
May 2017. Distressed sales 
made up just 3.5 percent of 
all Orlando-area transactions 
last month. 



Inventory 
 

The overall inventory of homes that were available for purchase in May (7,486) represents a decrease 
of 14.7 percent when compared to May 2017, and a 3.3 percent decrease compared to last month. 
There were 10.5 percent fewer single-family homes and 25.4 percent fewer condos. 
 
Current inventory combined with the current pace of sales created a 2.2-month supply of homes in  
Orlando for May. There was a 2.8-month supply in May 2017 and a 2.3-month supply last month. 
 
The average interest rate paid by Orlando homebuyers in May was 4.64, up from 4.51 percent the 
month prior. 
 
Pending sales in May are down 11.4 percent compared to May of last year and are down 7.4 percent 
compared to last month.  



 

  MSA Numbers 
 

Sales of existing homes within the entire Orlando MSA (Lake, Orange, Osceola, and Seminole coun-
ties) in May were down by 13.7 percent when compared to May of 2017. Year to date, MSA sales are 
down by 2.2 percent.  

Each individual county’s monthly sales comparisons are as follows: 

 
Lake:   10.6    percent below May 2017 
Orange:   12.7   percent below May 2017 
Osceola:  15.1   percent below May 2017 
Seminole:  17.1   percent below May 2017 

Polk:    6.0   percent above May 2017 

This representation is based in whole or in part on data supplied by the Orlando Regional REALTOR® Association and the My Florida Regional Multiple Listing Service. Neither the  
association nor MFRMLS guarantees or is in any way responsible for its accuracy. Data maintained by the association or MFRMLS may not reflect all real estate activity in the market. Due 
to late closings, an adjustment is necessary to record those closings posted after our reporting date  



SPECIAL NOTES: 

 
If you Contract to purchase a NEW CONSTRUCTION RESORT home zoned for Short Term Rental through 

Florida Realty Marketplace before September 30, 2018 we will give the BUYER up to a  
$5,000 REBATE at closing. 

 
Contact us for Full Details regarding this Rebate.  This Rebate is over and above all incentives and  

discounts we can negotiate with the Builder on your Behalf 

IF YOU ARE THINKING OF SELLING YOUR PROPERTY CONTACT US FOR A FREE-NO OBLIGATION  

COMPARATIVE MARKET ANALYSIS FOR YOUR PROPERTY. 

We will complete it within 48 hours of request.   

info@anarumogroup.com  or Call: 863-557-4543 

Jeri and Bob Anarumo are looking forward to assisting you with the  
sale of your home or your next purchase of a home!! 

 
 

Next Time you are in the Disney Area - Stop in  to see us at our New Office 

We are located Just South of the Intersection of I-4 and Hwy 27 Near Posner Park 

IF YOU ARE THINKING OF BUYING A PROPERTY IN THE DISNEY AREA: 
Our Agents are very experienced and will provide you an Overview of the Buying Process, the Local area, 
will Negotiate on Your Behalf, Show you the properties you are interested in and Guide You throughout the 

Entire Sales Process 
 

There is NO COST and NO OBLIGATION for our Buyer Services 


